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Presentation:

Operator

Good morning, and welcome to the Talos Energy Third Quarter 2022 Earnings
Conference Call. All participants will be in a listen-only mode. [Operator Instructions].
After today’s presentation, there will be an cpportunity to ask questions. [Operator
Instructions]. Please note that this event is being recorded today. | would now like to turn

the conference over to Sergio Maiworm, Investor Relations. Please go ahead.
Sergio L. Maiworm — Vice President of Finance, Investor Relations & Treasurer

Thank you, operator. Good morning, everyone, and welcome to our Third Quarter 2022
Earnings Conference Call. Joining me today to discuss our results are Tim Duncan,
President and Chief Executive Officer; Shane Young, Executive Vice President and Chief
Financial Officer; and Robin Fielder, Executive Vice President, Low Carbon Strategy and
Chief Sustainahility Officer. Before we get started, I'd like to take this opportunity to
remind you that our remarks today will include forward-locking statements. Actual
results may differ materially from those contemplated by these forward-ocking
staterments.

Factors that could cause these results to differ materially are set forth in yesterday’s
press release and in our Form 10-Q for the quarter ending Septernber 30, 2022, filed

with the SEC vesterday. Any forward-locking statements that we make on this call are
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based on assumptions as of today, and we undertake no obligation to update these
statements as a result of new information or future events. During this call, we may
present both GAAP and non-GAAP financial measures. A reconciliation of GAAF to non-
GAAP measures was included in yesterday’s earnings press release, which was filed with
the SEC and which is alsc available on our website at talosenergy.com.

And now I'd like to turn the call over to Tim.
Timothy S. Duncan — Founder, President, Chief Executive Officer & Divector

Thank you, Sergio. Good morning, everyone, and thank you for joining cur call today. As
we discussed in our second quarter earnings call, we knew we were going to have
substantial planned downtime in the third guarter with the HP-1 dry dock and the Shell
Cdyssey pipeline maintenance. But despite these planned production cutages, we
surpassed our internal expectations for the quarter by controlling our operating costs,
allowing us to generate substantial free cash flow in the gquarter and to continue to
rapidly delever our balance sheet.

Over the last six gquarters, Talos has repaid approximately $450 million of its debt, which
equates to approximately $5.40 per share cutstanding in debt repaid over the period. In
the third quarter alone, Tales paid back $140 millien in cur credit facility. This is ancther
record-breaking quarter on the balance sheet front for Talos. Cur leverage metric is now
at 0.8 times, the lowest level in the company’s history, and Talos liquidity is now more
than $800 millicn, the highest in the company’s history. We continue to generate and
cultivate several catalysts to make our business unigue, which include a robust organic
drilling inventory, growth in our carbon capture and sequestration business and the
pursuit of accretive M&A opportunities.

Cn the drilling side, we kicked off our deepwater drilling campaign in the third quarter,
which is expected to continue into 2023 and which exposes Talos to significant additicnal
organic resource upside. If successful, these opportunities could represent tens, if not
hundreds, of millions of barrels of cil equivalent of additicnal resources on a gross basis.
Because most of these projects are not currently in our reserve report, they could add
significant growth to our proved reserves and add multiple years of reserve
replacement, which makes for exciting times in the months ahead. It should be noted
that most of the prospects we expect to drill in the corning months were generated in-

house by a very talented team of geoscientists.

These leases are typically acquired in M&A transactions or through federal lease sales
and our initial cwnership levels are usually very high, often 100% working interest. After
applying ocur seismic reprocessing techniques to better define the project’s potential, we
then lock to farm them down to a Talos ownership level that fits our capital allocation
strategy. | think the fact that we were able to attract such sophisticated partners for
these projects to include BP, Chevron, Oxy, Ecopetrel and Walter Cil and Gas, among
others, speaks to the guality of these opportunities.

Ancther major catalyst that we continue to be excited about is our Talos low carbon
solutions business focused on carbon capture and sequestration. In this business, we are
primarily focused on four parallel pricrities: working with cur industrial partners to
secure long-term contracts for the transportation and sequestration of their CG2,
securing additional storage capacity, strengthening existing partnerships and forging new
ones; and finally, advancing the engineering and FEED work in our existing portfolio of
projects. Since the inflation Reduction Act was passed in the law, we have seen a
renewed enthusiasm by industrial emitters and a heightened commitment to moving
forward with their decarbonization geals.

We believe several of these workstreamns will lead to positive milestones by year-end,
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Talos’ earnings and cash flow in the coming years. Lastly, we believe that acquisition
opportunities are also a key catalyst for us as a logical acquirer. In late September, we
announced the strategic acquisition of EnVen Energy, a private Gulf of Mexico operator
for $1.1 hillion through a combination of stock and cash consideration.

We are very excited about the industrial logic of owning these assets, which consist of
deepwater oil-weighted production through operated infrastructure across the basin. We
expect the transaction will bring significant additional scale, including approximately
24,000 barrels equivalent a day to 2022 estimated production and approximately 78
million barrels equivalent of proved plus probable reserves as well as increased asset
diversity, reducing — level concentration and doubling our operated deepwater facility
footprint. The transaction is financially attractive to Talos shareholders as well. Itis
expected to be accretive to 2023 free cash flow per share and to be immediately

deleveraging to our already strong balance sheet.

Lastly, the acquisition improves cur GHG intensity metric and will be a catalyst to
declassify our Board of Directors and enhance its independence to better align with
shareholder interest going forward. We are convinced that this transaction checks all the
boxes that investors expect from M&A deals. The overwhelmingly positive feedback we
received from sharehclders and our stock performance since the announcement
reinforces that belief. As an update on the regulatory process to close the transaction,
we received overwhelming support from Talos notehcolders in chtaining consent to bring
Envens assets and bonds into the Talos credit profile at the closing of the transaction.
Having all assets on cne balance sheet allows us to speed up and maximize the capture
of the synergies we expect to achieve.

After the expiration of the Hart-Scott-Rodine review window, last week, we filed our
Form 5-4, our registration statement with the SEC. Depending on the potential SEC
review timelines, we expect to dose the transaction in either December or January. I'll
briefly address the third quarter and provide key cperational updates before turning the
call over to Shane to walk through the quarter in detail. The production for the quarter
was 53,000 barrels of cil equivalent per day, which is 67% cil and 75% liguid. This is
inclusive of the planned dry dock and maintenance for our HP-1 floating production unit
and the planned maintenance of the Shell's Gdyssey pipeline system in Mississippi
Canyon. The corhination of these two planned downtime activities resulted in
production deferrals of approximately 8,000 barrels of il equivalent per day for the
quarter.

In the third quarter, we experienced very strong loop currents in our production
operations and drilling cperations, specifically in the Green Canyon area of the
deepwater Gulf of Mexico. These loop currents only affect dynamically positioned
vessels since those vessels rely on their own thrusters to maintain their position, while
[Indecipherable] and fixed platforms are notimpacted by these current. Because
floating production units like the HP-1 and deepwater drilling rigs are dynamically
positioned, they are impacted by loop currents. Stress created by constant loop currents

caused several extended shut-ins on the HP-1 in the third quarter.

This production intermittency in the Phoenix Field related to the loop current resulted in
an additional 1,000 barrels of oil equivalent per day for the quarter of unplanned
deferred production. The loop currents continued to irnpact production from the HP-1 in
the first few weeks of the fourth quarter as well, although conditions have recently
improved and currently running as expected. Cn the drilling operations front, we took

possession of our deepwater rig, the Seadrill Sevan Louisiana in August.

The first cperation was an uphcle recompletion in cur bullet project. After very

encouraging completion results of the targeted zone, we encountered operaticnal
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suspend operaticns on that project and move the rig from the Green Canyon area to the
Mississippi Canyon area. We planned to return the recornpletion project in the first
quarter of 2023 to finalize the work and bring the well online. Cur drilling campaign in the
Mississippi Canyon area started with our Lime Rock prospect, near our cperated Ram
Powell facility.

Lime Rock will be followed by cur — project, also by our Ram Powell facility. We will then
wrap up the Bulleit recomnpleticn before starting our Rigolets prospect, which, if
successful, could be tied back to our Fornpanae facility. And each of these new drill
exploitaticn projects, we have secured joint venture partners. Talos will participate at a
60% working interest in each. And each of these projects could deliver 5,000 to 15,000
barrels of cil equivalent per day gross within 12 to 18 months of achieving a successful

result.

We have additional options with the rig and were finalizing the planning for cur 2023
capital program. We are confident this exciting rig program will lay a solid foundation of
production growth and additional organic reserve growth in 2023 and 2024. Beyond our
operated rig program, we're also participating in a number of interesting non-cperated
exploration projects. We spud the appraisal well for our Puma West project intc Green
Canycn in Gctober and anticipate those results in early 202 3. Additionally, we cornpleted
a multi-block cross-assignment trade with Oxy, covering over 46,000 acres in the Green
Canyon and Walker Ridge areas and expect to drill a high-impact sub-salt miccene

prospect called Pentercon, on that acreage in early 2023.

We highlighted some attributes to that project in our Analyst Day presentation back in
May under the project named Camellia, but we hope to share more details on that
project as part of ocur 2023 guidance, which we intend to roll out at the closing of our
[Indecipherable] transaction. In summary, it was a busy quarter, and the team has
managed through the downtime challenges by focusing on cperational execution while
continuing to use our excess free cash flow to put our balance sheet in the healthiest

position it has ever been.

MNow we are well-positioned to focus on key catalysts as we close out the year and
exciting deepwater drilling prograrn and closing and integrating in a very attractive M&A
transaction and the continued development of cur carbon capture and sequestration
portfolic. With that, I'll turn the call over to Shane to address some additicnal details for
the quarter. Thank you, Tim, and thank you, everycne for joining us on our call this
morning. I'm alsc very pleased with our performance during the third quarter, and this
morning, I'll focus on three topics. First, I'll provide further details on our financial results
for the quarter. Next, | will focus on the strength of our balance sheet. Finally, | will
provide some guidance on the balance of the year. During the third quarter, we
proeduced 53,000 barrels of cil equivalent per day, inclusive of approximately 9,000
barrels of cil equivalent per day of mostly planned deferred production from the HP-1
dry-dock and third-party midstream downtime as well as other operational
developments, which Tim referred to earlier in the call. We received strong pricing for
our preduction in the quarter with realizations of over $90 per barrel of cil, NGLs at 36%
of our realized cil price and cver $9.35 per Mcf on natural gas production. This resulted in
total revenue of $377 million. Netincome for the quarter was approximately $251
million cr roughly $3 per diluted share, and adjusted net income was approximately $63
million cr $0.75 per diluted share. In the third guarter, we generated adjusted EBITDA of
$197.6 million or $278.7 million before the cash impact of hedge settlements. Cn a per
barrel of cil equivalent basis, this translated to adjusted EBITDA margins of
approximately $41 per BOE and adjusted EBITDA margins, exduding realized hedge
losses of approximately $57 per BOE. Those represent 67% and 74% margins,

respectively. After capital expenditures of $129 million and interest expense, we
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generating $39.4 million during the quarter. This brings total free cash flow generation
for the first nine months of the year to $265 million. Turning to the strength of our
balance sheet. During the third quarter, we repaid ancther $140 million of borrowings
under our revolving credit facility or approximately $1.70 per share, reducing the balance
of the RBL to just $60 million cutstanding at guarter's end. This is down from $375
million at the beginning of the year and leaves our RBL approximately 93% undrawn
relative to cur commitments. As of Septernber 30, total debt stood at approximately
$665 million. Since the first quarter of 2021, when we refinanced cur bonds, we've
reduced debt outstanding by approximately $450 millicn or approximately $5.40 per
share. At guarter's end, liquidity stood at over $800 million, while leverage stands at 0.8
times net debt to adjusted EBITDA, the lowest level in the company’s history. We're very
pleased with cur rapid deleveraging and repayment of cutstanding debt in recent
guarters. | expect deleveraging to continue through the remainder of 2022, albeit at a
slower pace as our capital program has ramped up with the addition of our open water
drilling prograr. | expect further deleveraging intc 2023 as our legacy hedges roll off.
Moreover, the closing of cur transaction with EnVen is expected to further strengthen
our credit profile going forward. Currently, we are launching our [Indecipherable]
borrowing base redetermination process, and we'll update the rnarket after we have
concluded it later in the month. Finally, turning to our financial guidance for the
remainder of the year. As cutlined in our earnings press release from last night, we
expect production for the fourth quarter of between 56,000 and 57,000 barrels of cil
equivalent per day. This is inclusive of 3,500 to 4,000 barrels of cil equivalent per day of
anticipated deferrals from ongoing loop currents and downtime at non-operated Delta
House, putting us slightly below cur full year production guidance provided at the
beginning of this year. Fourth quarter production is also impacted by the timing shift on
the recompletion that Tim mentioned from the fourth quarter to the first guarter of
2023 as well as by lower royalty relief for gas volumes, given the higher price realizations
we've experienced in 2022. We continue to expect cash operating costs and general and
administrative expenses to be within our original guidance range with inflation pushing
them towards the upper half of that range. Lastly, as previously discussed during our
second quarter earnings call, we expect capital expenditures towards the high end of our
guidance range due to continued inflaticnary pressures and non-cperated capital project
tirning. We currently expect fourth guarter capital expenditures to be between $170
million and $180 millicn, inclusive of P&A expenditures. We'll have more to say about the
2023 outlock arcund the time of the dosing of the EnVen transaction. With that, I'll now
turn the call back over to Tim. Thanks, Shane. When we built Talos, we made a decision to
stay in the Gulf of Mexico because we believe that cver time, it would generate more
significant investment opportunities in other basins. As | reflect on where we are in the
life cycle of Talos, we celebrated our 10th anniversary and over four years as a public
company, I'm extrernely excited about the opportunities ahead of us. Our team
continues to deliver impactful drilling cpportunities. We believe we have positicned
ourselves as a counterparty of choice in an assortment of business development
oppertunities. And we've used our in-house skill sets to build ocut a low-carbon business
that we think will differentiate curselves from other small and mid-cap public E&Ps. In
market terms, | believe we have one of the largest alpha generation opportunities cut
there to continue to build long-term sharehclder value now and in the future. With that,
operator, we'll cpen up the line for Q&aA.

Questions and Answers:
Operator

We will now begin the guesticn and answer session. [Operator Instructions]. And Qur
first question here will comne from Subash Chandra with Benchmark Company. Please go

ahead.



Subash Chandra — Benchmark Company — Analyst

Good morning. Tim, sc its been addressed that the loop current issue, quantified it, thank
you for that. But would you speculate what exit rate could look like in the fourth quarter
with some of those loop current issues, | guess, subsiding and maybe even further into

first quarter when you add the recomnpletion?
Timothy S. Duncan — Founder, President, Chief Executive Officer & Divector

Yes, — onthe loop current. | would tell you just as a general matter, they haven't really
irpacted us over the last couple of years. Those are things that are seascnal. They hit
different parts of the GuIf of Mexico. | think last year, they were lingering around the
Mississippi Canyon area. This year, theyre lingering around the Green Canyon area. 5o
frustrating and hard to cperate. And again, it doesn't irmpact everybody. Itimpacts those
vessels that are dynamically positioned. And chviously, we have one of those in the HP-1.

So we knew the quarter would have the HP-1 volumes a lot removed for most of the
guarter. And then we thought, we'll get the ship — back up and get a lot of those volumes
back and then the loop current challenge that [Indecipherable]. Things have returned to
normal. | would say to think about how to build that rate back up. 5o we have some non-
operated facilities that are doing sorne repairs and rnaintenance that we generally knew
about. The loop currents were something that's a bit of a surprise. Those have subsided,

so we should get those volumes back as we exit the year.

And then we had that Bulleit recompletion, which is several thousand barrels a day of
volume that we would think to get back in the first quarter. Now keep in mind, we've got
a platform rig running. It's deing a project called Mount Hunter. We think that could come
back in the first quarter. So | think as you think about building back production, you've got
some of the planned non-op. These are compressor change out projects that are in this
fourth guarter guidance. We knew about a lot of that. That's fine. That builds back up.

But there’s sorne contingency on any potential —, maybe we don't need that
contingency. That builds back up. And then the Bulleit recompletion getting back on that,
which is also a victim of the loop currents. You see that build back up in the first quarter
and then Mount Hunter, which | just talked about. And then if you go forward from that,
Subash, and just start thinking about where this all goes over the next kindof 1210 18
months. We work on our drilling pregram, again, we have a platform rig program on the

Pornpanc area. We have an open water rig program. We talked about Mount Hunter.

Woe talked about the Bulleit recompletion. Then it goes and execute three straight, and
actually, maybe even four straight of these really simple tiebacks. And these are right off
the Rarmn Powell facility. I've talked about one off the Pompanc fadility. If these are
successful, they can add 5,000 to 15,000 barrels a day equivalent gross indiscernible. We
own 604 of those. And so you can start to see how these things could stack up in the
second half of 23 and into 24, that's what we get pretty excited about.

What we're doing on the non-op side in open water, Puma West, the — prospect with
COxy. Those don't have immediate impact on production, but they have a really higimpact
on potential reserves. So there’s a lot of moving pieces. Butif you really start to stack the
catalyst together, | think it's pretty exciting. And then when you lock to where we're
trying to go with the EnVen assets, they have their own platform rig program.

They've done great work in the Lobster Field. And then they have an open water
program that's going to be delivered in the first quarter to go to a couple of interesting
tiebacks similar to what we're doing with our tiehacks. So when | look at the combined
businesses, a little choppy fourth quarter, | get it. Nobody loves it, but you got to be

pretty excited on where this is going as you get into the first quarter and you lock out the
next 12 ta 18 manths



Subash Chandra — Benchmark Company — Analyst

Tim, you feel comfortable putting any numbers around, sort of the first guarter

expectations?
Timothy S. Duncan — Founder, President, Chief Executive Officer & Director

Mo, | think hopefully, that gave you enough anchors to start to build some of that out. |
mean what we're trying to do is get this transaction closed as fast as we can, and we're
working through kind of the 5-4 filing, and hoping that goes effective. And then when we
get this closed, | think we're going to roll out a lot of things with our closing, our vision of
the pro forma of business, how we think about guidance for next year, how do we think

about capital allocation.

All those things will come through closing, which at the end of the day, could be by the
end of the year or just sneaks into January. But | would say the active programs that we
put together is going to build everything back up to a point that we're going to be pretty
satisfied with.

Subash Chandra — Benchmark Company — Analyst

Okay. Lock forward to that. A follow-up, perhaps for you and Robin. So now we're seeing
the 1J.5. sort of dominating CCS projects globally, a whole bunch of different
announcements, etc. Broadly, can you sort of put Talos in context of that? Where your
cornpetitive advantages are in this? We know the projects you have, etc. But as you go
forward, I'm assuming youre seeing a lot more competition out there. What your brand

provides that others don't?
Timothy S. Duncan — Founder, President, Chief Executive Officer & Divector

Yes. Let me start with that, Subash, and I'm going tc hand it over to Rob, and mayhbe
piggyback that. | think congrats on some of these annocuncements we've seen from
sorne of our peers and friends and cornpetitors. | think they would tell you, whatever you
might have written in the last two weeks, probably took months and months and months
to negotiate. These things aren’t guick. And so that's why | pick up the call | talked about.
I'rn pretty excited that we still have sorne milestones that we intend to try to achieve by

the end of the year.

And so | think there’s a lot still coming from us on what we've been putting together. |
think generally, cur advantages, and we took it very early as we really understand the
Gulf Coast geology and the geclogy that extends into the state waters. Were nimble. We
move fast. And | think that was reflected in why Chevron chose to partner with us. Just
for exarnple, Robin and Southeast Texas. And so what | talked about in the call was these
parallel paths Robin's team is working on between enhancing the storage space, which is
really geclogy-based, getting our things permitted, talking to emitters, even enhancing

partnerships.

And | think you're going to see more milestones around that and Robin provide some of

your views as well.

Robin H. Fielder — Executive Vice President of Low Carbon Strategy & Chief Sustainability
Officer

Yes. I'll echo that. | think our advantage of being a first mover here, getting some very
strategic leasehold, we're approaching one billion metric tons of CO2 storage across the
1U.S. Gulf Coast when you lock at what we've got in four announced project areas. And so
that is allowing us to have those good discussions with partners, whether they be

custorners, attracting additional equity partners. As you know, we brought in Chevron
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exciting right now. We are seeing others start to build their positicns. | feel like they are a
few quarters behind. And so for us, it's continuing to progress on sorne of the other

milestones as we collect the data we need for permits and advancing pre-FEED and FEED

activities.
Timothy S. Duncan — Founder, President, Chief Executive Officer & Divector

| think we've mentioned just the enormity of the level of emissions from if you just would
call that more of an addressable market, even though, cbvicusly, you're not going to
remove all of themn. The enormity of that market relative to the amount of different
places where you can have a good sterage kind of unit, kind of good carbon storage
infrastructure. | think the point that you're going to say, if you lock out five years from
now, the announcernents you've been reading this week, there’s going to be just alarge
amount of those types of announcements.

There is absolutely plenty of roorm for our peer companies to achieve their goals on CCS,
for us to achieve our goals on CCS and still needing to do more to address the broader
emission storage. 5o it's a hig market, and | think we're well-positioned. And again, well-
positioned with a partner like Chevron and one of those, and | think we're going to

enhance those partnerships in scrne of the other areas as well.
Subash Chandra — Benchmark Company — Analyst

Ckay. So you talked about year-end type annocuncerment on CCS. Could you specify in
what category that might be?

Timothy S. Duncan — Founder, President, Chief Executive Officer & Divector

Hopefully, multiples. When youre working in four kind of parallel things, you've got
things you're doing with respect to the projects you already have such as get — well
done, get that dassic permit filed. You've got more carbon storage you're trying to get
around your project areas. You've got different partnerships discussions you're having
and then ultimately, emitter discussicns. It could come from any one of those four
places. And | am certainly not going tc preview any one of these in particular.

But they move at different speeds. And | think that's part of the point, too. Sormebody
then can come together pretty quickly and somebody is just the conversaticns dragged
out because we're thinking of these negctiations on something for the first time. So
there’s a lot that's happening out there in this space. They really are first-time type
contracts. And | think we’'ll all admit they go a little slower than we anticipated, but not for
the lack of effort. So | don't know which of those four gives you the next milestone, but

I'm pretty confident it will be one or two of those.
Subash Chandra — Benchmark Company — Analyst
Thank you.

Operator

Our next guestion will come from Jeff Robertson with Water Tower Research. Please go
ahead.

Jeff Robertson — Water Tower Research — Analyst

Thank you. Good Morning, Tim, will the tornado will have any impact on overall operating
costs of early water breakthrough?

Timothy S. Duncan — Founder, President, Chief Executive Officer & Director

Maybe a slight one. | don't think it's too bad. A lot of what we're doing, Jeff, we're still

managing a total liouid number. So these two wells were nroducing gross somewhere
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between 16,000 and 18,000 barrels a day. You still have 16,000, 18,000 barrels of liguid a
day, but part of that liguid is substituted by the water. There are some fees we collect

that's tied to cil, and so you might have some of those fees go down.

But at the sarne token, that facility when it's running right, has trermendous uptime and
again, | do think you're going to have — synergies when we put the EnVen assets
together that | think, offset some of that. | think it will be negligible when we think about
rnargins broadly. And again, it's important that we're transparent about these things. But
this is a project, just to put it in perspective. | think it produced about 30 million barrels
across those wells when we decided to go ahead and do the water injection project,
which is a pretty novel, first of its kind, all intra-water inside the same wellbore. And it's
produced 15 million barrels already since then. And you can imagine the prices in which

we produce those barrels.

So this is a heck of a project. It's got a lot of years left. Again, a little more water volurne
early. That's really only one of the wells. The other wells is in good shape. And it's acting
like it's supposed to act. But probably broke through a couple of months earlier than our
model. And so — some volurnes we felt like flushing through. But | think, again, great

project and something we'll manage.
Jeff Robertson — Water Tower Research — Analyst

Can you cormnment on the EnVen platform rig program they have, | think, in the Lobster
area? And alsc in terms of are those projects that would add production throughout 2023
or like sorme of the things you spoke of with respect to Talos, would it be more back half-
weighted for 20247

Timothy S. Duncan — Founder, President, Chief Executive Officer & Divector

Yes. | would tell you, so that's an asset in that Lobster Field like many of the assets that
the EnVen team owns. We locked at it and tried to hid on it and [Indecipherable] on
them, and they beat us in the hid and that's what makes this so interesting toc come back
to these assets. And so we've admired the work they've done over the last four to five
years in that asset. They've had a platform rig. And it's one of those fields that when it's
got the right team focusing on it, they can just continue to turn up opportunities. When
you have a constructive cil environment, you can turn up new opportunities. And sc

they've had an active program for the last four years.

They've really done a fantastic job. We don't see any reason to change that, at least for
the next nine to 12 months. And so that is absolutely the type of program where if you
have success, then you turn around and you have production. So that's a great way to get
consistent production from your assets when you have those types of redevelopment
oppertunities. And sc if you lock at the combined businesses, you would have two
platforr rig prograrns going at the same time. ¥ ou would have two open water rig
programs going at the same time, starting in the first quarter of next year with their

open water rig.

Those are going to be that 12 to 18-month tieback type of opportunity. And then we'll
have a non-operated program going, which is for the high-impact stuff like Puma West. So
you've got the full complement of opportunities, some near-term volume, some what |
would call mid-term volume 12 to 18 months. And then the bigger chunkier stuff, but if it
works, it rmay be several years out, but it will be very impactful when it gets there. So I'm
pretty bullish on how we're putting the program together and how it adds both rate and

reserves over the next 12 to 18 months.
Jeff Robertson — Water Tower Research — Analyst

Shane, a question on the mechanics of the 5-4. How long can you go with the SEC before



they would reguire you to drop Septernber 30 financials in?
Shannen E. Young — Executive Vice President & Chief Financial Officer

Yes. We would have to do that today if we refiled today, the September 30 numbers.
MNow that we file our September 30 numbers, we're going to have to roll those and as
well for EnVen into a subsequent filing.

Jeff Robertson — Water Tower Research — Analyst

So at some point, there'll be an amended filing with September 307

Shannon E. Young — Executive Vice President & Chief Financial Officer

That's correct.

Jeff Robertson — Water Tower Research — Analyst

Ckay. Thank you.

Operator

Cur next guestion will come from Nate Pendleton with Stifel. Please go ahead.
Nate Pendleton — Stifel — Analyst

Good morning. Thanks for taking my guestion. My first question, rnaybe for Rohin. Going
back to earlier on CCS, based on the favorable geclogy along the Gulf Coast for CCS, do
you have any indication about the potential [Indecipherable] activity per well that your
projects could achieve? And how would that cornpare across your projects, espedially
onshore versus offshore?

Robin H. Fielder — Executive Vice President of Low Carbon Strategy & Chief Sustainability
Officer

Yes, thanks for the question. We've been planning in a range of about cne millionto 1.5
million tonnes per annum of injection per well. It's really going to be about how you size
the wellbore itself and the wellbore construction design. So we see that it could be fairly
similar, whether it's onshore or offshore. There will be a few things that are designed a
little bit differently, but that's part of the beauty of having a portfolic as we really want
this approach of design cne, construct many where we can build in scrne efficiencies
across our project portfolio.

Timothy S. Duncan — Founder, President, Chief Executive Officer & Divector

Yes. [t doesn't change. It's funny when you go from producing a well to injecting in a well.
The theory is really around rock properties and thickness or what we call cage. And so
that productivity index that you create when you produce a well isn't different when you
go inject the well. 5o some areas might have better rock properties, but a thicker section
and some areas might have a thinner section, but better rock properties. And s it just
depends, and that can change. But generally, when you go 10 miles into the coast or five

miles off the coast, the geoclogy isn't dramatically different.

Robin H. Fielder — Executive Vice President of Low Carbon Strategy & Chief Sustainabifity
Officer

Yes. So these stratigraphy wells that we will go drill in many of these areas will help us get
some confirmatory data to better understand the rock properties, we'll collect some

additional data there, not just for the permitting, but also as we're planning for injection.
Nate Pendleton — Stifel — Analyst

Great. Thanks for detail. And as my follow-up, as you talked about earlier, there have



been several large greenfield CCS project annocuncernents along the Gulf Coast. Given
the significant brownfield opportunity surrounding your projects, can you speak to your
appetite for developing additional sequestration sites? Any challenges to adding those
sites? And alsc maybe could you comment on if your tearn is interested in taking your

expertise beyond the Gulf Coast region?

Rabin H. Fielder — Executive Vice President of Low Carbon Strategy & Chief Sustainabifity
Officer

Yes, Nate. | really appreciate the question. It's a great cne. So yes, there is a lot of current
industrial emissicns in many of these regional corridors, which we've already got an
established leasehcold. But in some of these areas, there will be greenfield investrent as
well. One of our projects, the Coastal Bend project is still around the Fort of Corpus
Christi. It's been a very large energy export hub when we think about hydrocarbons, but
they've been very vocal about wanting to attract new investrnents and participate in what

we're calling a blue economy.

So if you can decarbonize some of these fuels and products on the front end, the
thought is, over time, they will get a prermiurn or at least be a preferred supplier as those
types of products are getting exported globally. So yes, we're certainly having
conversations with, I'd say, emitters in both categories. Sometimes those who have
existing facilities today, but are locking for new investrnents. And part of getting to their
final investrent decision will require a decarbonization sclution in place. Sc that's where
we've got a strategic foothold and a storage site in the region. And it really gives us aleg

up to have some of those conversations.

And so 1o your second point about other areas, I'll say yes. We certainly have some of the
world's best geclogic rock properties along the Gulf Coast, which is great for hub scale.
But as we think about some of these point source solutions where we're developing and
designing a very bespoke solution for a particular customer where you've got the emitter
upfront, we are exploring some of those opportunities as well, and that's where we think
as an independent, we can play in both worlds and have that diversification in ocur low

carbon portfolic.
Timothy S. Duncan — Founder, President, Chief Executive Officer & Divector

Yes. The only thing I'd reiterate there is, and Robin is exactly right. | mean these hubs
along the GuIf Coast are super-interesting partnering with folks like Chevron in Southeast
Texas, absolutely interesting and excited about that. But because we're a smaller
company, we cant work on things that are what are -, small, nimble, maybe in an area
you wouldn't imrmediately think of just because someone is thinking about new
construction and wants a solution.

And that may not be big encugh for some of the majors that are playing in the space. So |
think we're just trying to be flexible and use the expertise we're building every day to
figure out how to monetize that and more value in this low carbon space. So I'm actually
excited about how we can build a portfolic of not only participating in hub sequestration,

but also peint source in different parts of the Gulf Coast and then cutside the Gulf Coast.
Nate Pendleton — Stifel — Analyst

Awesome. Thanks for taking my guestion.

Operator

[Cperator Instructions] With no remaining questicons, we will conclude our guesticn and
answer session. | would like to turn the conference back over to Tirn Duncan for any

closing remarks.

Timothvy S. Duncan — Founder. President. Chief Fxecutive Officer & Director



T et — S T e P s

Great. Thanks for joining us today on the call. And | would tell you what we're rost
excited about and hopefully came through is where the capital program is moving with
respect to catalysts we think we hawve in the business, not only on the drilling and the
organic side, what we're trying to do and get wrapped up and announced on the CCS
side. And then we just have a big transaction that we can’t wait to get across the finish
line. And so the next time we speak with cur investor community, | think we're going to
be a higger cornpany, and we're going to really roll out the vision of what that bigger
company wants to do and what it's going to lock like and what it's capable of. And | think

it's going to be absclutely extremely exciting.

So we really lock forward to the next time we get together and talk about the vision of
the pro forma company. And until then, thanks for participating in this call and those who

had the interest — hold of us, and we look forward to speaking with you. Thanks.
Operator

[Cperator Closing Remarks]
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